
 

1 
 

 
 

 

 

 
 
 

2nd ANNUAL COMPETITION AND ECONOMIC REGULATION (ACER) 
WEEK SOUTHERN AFRICA 

 

Advanced Competition Economics 

 

8 – 10 March 2016 

 

COURSE OUTLINE 
 
 
This Short Learning Programme (SLP) is targeted at experienced economists from 

competition authorities, economic regulators, research institutes and academia. It will cover 

the latest developments in economic theory and their application to analysis of competition 

cases, with case examples from international jurisdictions. The SLP will cover frameworks for 

understanding abuse of dominance, coordinated conduct and mergers from theoretical and 

practical perspectives.  

The course will facilitated by Professor Chiara Fumagalli (Avv. Giovanni Agnelli endowed 

Associate Professor in Economics at the University of Bocconi), Dr Giulio Federico (Head of 

Unit for mergers in the Chief Economist Team at the European Commission) and Professor 

Simon Roberts (Director of the Centre for Competition, Regulation and Economic 

Development and former Chief Economist at the Competition Commission of South Africa). 

Approach 

The course will combine lectures and case study seminars, drawing from key cases in 

southern Africa, as well as precedent-setting cases from around the world. The lectures will be 

complemented by in-depth case study exercises involving analysis of data and fact patterns in 

breakaway groups who will present findings in feedback sessions. Key principles and tests 

taught during the lectures will be reinforced through the case study exercises. 

 

 

 

  

http://www.viasarfatti25.unibocconi.it/notizia.php?idArt=12011&key=jq
http://www.viasarfatti25.unibocconi.it/notizia.php?idArt=12011&key=jq


 

2 
 

Programme 

Day 1, 8 March 2016 

0830-0845 Registration 

0845-1045 Introduction: the role of economics in competition law 
 

Collusion 

 Notion of collusion; how to sustain a collusive agreement; structural screening 

 Collusive Markers 

 Empirical methods for behavioural screening 

 Coordination and information exchange 

 What kinds of information and when does it matter 
o Factors in tacit coordination: focal points, benchmarks, second best rules 

and conventions 
o Significance of sales information; its disaggregation by demand segments 

(geography, customer & product categories) 

 Case examples 

Tea break 

1100-1230 Exercise 1: Using economic analysis to identify coordination and its impact 
 

Lunch break 

1330-1500 Frameworks for understanding abuse of dominance: 

 Concept of dominance and abuse 

 Exploitative practices vs. exclusionary practices 

 From theory to practice: economics-based rules 
Excessive pricing and price discrimination 

 Introduction to excessive pricing: key principles  

 Determining economic value 

 Measures of excessive prices: price-cost tests; use of comparators etc. 

Tea break 

1515-1630 Excessive pricing (continued)  

 Introduction to price discrimination 

 Forms of price discrimination 

 Case examples 

 

Day 2, 9 March 2016 

0830-0930 Introduction to predation 

 Incentives and effects 

 Theories based on imperfect information and financial market failures 

 A scale-economies based theory of predation  

 Factors needed to apply these theories of harm 

 A proposed rule: a two-tier approach (definition of proper cost benchmarks) 

0930-1100 Refusal to supply and margin squeeze 

 Introduction to refusal to supply and margin squeeze 

 Outright and constructive refusal to supply 

 Key tests to assess anti-competitive effects 

 Balancing pro- and anti-competitive effects 

 Case examples, including in telecommunications 

Tea break 

1115-1230 Exercise 2: Fighting brands and predation 
 

Lunch break 

1330-1500 Loyalty Rebates 

 Introduction to rebates: conditional rebates and price discrimination; classification of 
rebates 

 Efficiency justifications of rebates 

 Scale-economies based theories of rebates  

 Factors needed to apply these theories of harm 
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 Rebates in the EC Guidance Paper: the suction test and the effective price 

 Debates over Intel 

Tea break 

1515-1630 Exclusive dealing 

 Introduction: definition and brief historical perspective 

 Factors needed to apply these theories of harm 

 Exclusive dealing and efficiency gains  

 Balancing pro- and anti-competitive effects 

 

Day 3, 10 March 2016 

0830-1000 Exercise 3: Loyalty rebates in airlines 

Tea break 

1030-1230 Recent developments in merger analysis 

 Merger analysis overview 

 Challenges in mergers with differentiated products 

 Challenges in mergers with bidding data 

 Challenges in mergers with homogenous products and capacity constraints 

 Efficiencies 

 Case examples 

Lunch break 

1330-1500 Analysing vertical mergers and agreements 

 Evolution of economic thinking regarding vertical arrangements  

 Chicago School critique and post - Chicago theories 

 Theories of foreclosure: types of foreclosure 

 Assessing ability, incentive and effects of foreclosure 

 Treatment of efficiency justifications 

Tea break 

1515-1630 Exercise 4: Merger assessment 

1630- 1645 Wrap-up and presentation of certificates  

 

Limited spaces available. Book Now with Misha Dhana; +27 11 559 7522 or darmishad@uj.ac.za 

Package  

 
 Per person 

SLP only (choice of one) USD700 
Conference only USD350 
SLP & Conference  USD1000 
SLP & Conference (for regulators/ competition authorities) USD850 
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Programme Lecturers 

 

  

 

 
Professor Chiara Fumagalli is the Avv. Giovanni Agnelli endowed Associate 

Professor in Economics at the University of Bocconi.  Chiara has taught at a 

number of leading universities as well as on the Barcelona Graduate School of 

Economics Intensive Course on Competition Economics. She has published in 

leading international journals such as the American Economic Review, the 

Rand Journal of Economics and the Economic Journal. She is currently 

working on a book 'Monopolization: A Theory of Exclusionary Practices' (with 

M. Motta and C. Calcagno) in preparation for Cambridge University Press. The 

book develops a general analytical framework to identify clear and workable 

criteria that can guide antitrust agencies in analysing exclusionary practices.  

 

 

 
 

 
Dr Giulio Federico is the Head of Unit for mergers in the Chief Economist Team 

at the Directorate General for Competition (European Commission). Prior to 

joining the European Commission in late 2011, he worked for over 10 years as 

an economic consultant on competition and regulatory issues (including 

several cases in South Africa), and was a Vice-President at Charles River 

Associates. He has been a Guest Professor at the Barcelona Graduate School 

of Economics since 2007, and was President of the Association of Competition 

Economics in 2014 and 2015. He holds a PhD in Economics from the 

University of Oxford. 

 

 
 

 
Professor Simon Roberts is founder and Director of the Centre for Competition, 

Regulation and Economic Development (CCRED) at the University of 

Johannesburg. He held the position of Chief Economist and Manager of the 

Policy & Research Division at the Competition Commission South Africa from 

November 2006 to December 2012 where he played a lead role in 

prioritisation, running complex cases and settlements. In addition, Simon has 

consulted extensively on competition matters over the past 15 years, has been 

an expert witness in a number of major cases, and has advised competition 

authorities across the African continent. He has published widely in local and 

international journals including World Competition, Journal of Competition Law 

and Economics, Industrial and Corporate Change, Journal of African 

Economies, Review of African Political Economy.  
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